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Marketing with and through Partners: The Power of Co-Marketing
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Audiences

Connect with more active buying teams and shape the decisions they make


Learn More 
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TechTarget and BrightTALK: The Best Audience for Your Enterprise Tech 

Watch the Video
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Intent Data

A competitive advantage, available only at TechTarget


Learn More 
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Making Sense of B2B Purchase Intent Data and Putting It to Use


Download the E-book
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Engines of Business Outcomes

Much more than technology, we guide you and help you to scale


Learn More 
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Supporting Your GTM

From build, through execution, to optimization, we’re there for you


Learn More 
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The TechTarget Brands

With more tech buyers doing more pre-purchase research here than anywhere else, we’ve built a better context to support your GTM objectives.


Learn More 
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Improve GTM Strategy and Execution

We help you get the strategy right and then execute it better.


Learn More 
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Enterprise Strategy Group: Go-to-market Expertise to Help You Win 

Watch the Video
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Continuously Leverage Market Experts

When you can stop guessing, every action becomes more effective.


Learn More 
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Technology Spending Intentions and Buyer Behavior in an Uncertain Economic Climate


Watch the Video
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Enhance Target Account Lists

Beyond lookalikes, we show you what's actually happening in your markets.


Learn More 
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Better ABM: Five Lessons Developer Marketing Can Teach All ABMers


Download the E-book
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Prioritize Target Account Lists

Healthier pipelines come fastest from jumping on the demand that’s active now.


Learn More 
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ABM Success Is Driven by People


Download the E-book
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Engage Target Accounts

Better ways to be present and relevant to the people that matter.


Learn More 
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A Short End-to-End Guide to ABM Engagement


Download the E-book
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Build Up Your Own Audiences

Unique content channels that help you achieve long-term scalable yields from your target accounts


Learn More 
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Uncover Buying Team Contacts

Practical de-anonymization for marketing and sales.


Learn More 
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3 C's for Understanding Real Intent Data: Context, Content and Contacts 

Download the E-book
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Measure Success

Track alignment, progress and opportunity.


Learn More 
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Capitalizing on ABM Engagement: Measure Right, then Optimize


Play the webinar











Tech Marketing




Enhance Your Contact Database 




Build Awareness 




Generate Better Leads 




Drive In-Person Event Attendance 




Deliver Better Webinars and Virtual Events 




Convert Website Visitors 




Enable Sales & Channel 




More About Tech Marketing







Close
Enhance Your Contact Database

Cleanse and append as needed.


Learn More 
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The Right Contacts, Clean and Complete


Download the Product Sheet
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Build Awareness

Be in front of the best audience, hyper-targeted and hyper-efficient.


Learn More 






[image: ]






Tap into the Power of Brand Advertising


Download the E-book
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Generate Better Leads

Quality comes from the right audience in the right context.


Learn More 
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The Modern Demand Gen Engine: Everything You Need to Know to Succeed


Download the E-book
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Drive In-Person Event Attendance

Events pay off when you get more of the right people to attend.


Learn More 
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Using Intent Data to Improve Event Marketing


Download the E-book











Close
Deliver Better Webinars and Virtual Events

Presence and relevance where more buyers want you to be.


Learn More 
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Flip the Switch on Virtual Events 

Download the E-book
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Convert Website Visitors

We illuminate the engaged web visitors that remain anonymous to you, so can convert more of them.


Learn More 
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Convert More Web Visits to Leads with Priority Engine™ Inbound Converter


Download the Infographic
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Enable Sales & Channel

Because many Sales and Partner organizations require more.


Learn More 
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Accelerate Your Pipeline with High-Quality Leads and Confirmed Projects™ 

Download the Product Sheet
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Strategy Services

Expert guidance to inform joint GTM strategy and messaging


Learn More 
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Marketing with and through Partners: The Power of Co-Marketing


Play the Webinar
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Content Services

Compelling joint content for every stage of the buyer’s journey


Learn More 
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Developing and Activating Your Content Strategy With and Through Partners 

Play the Webinar











Close
Demand Services

Access and influence active buyers to drive partner pipeline


Learn More 
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Guiding the IT Buying Journey: Strategies for Partner Marketing


Play the Webinar
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Channel Marketing

Recruit and enable channel partners to grow your ecosystem


Learn More 
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Achieving Channel Growth by Recruiting Influential MSPs


Download the E-book
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Partner Marketing Visionaries Community

Insights and best practices from the top Partner Marketers in B2B tech


Learn More 
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Recorded Sessions: Partner Marketing Visionaries Summit 2024 

Watch Now











Tech Sales




Prioritize Outreach 




Reach the Right Prospects 




Improve Response Rates 




Access Live Projects 




Generate Meetings & Opps 




More About Tech Sales
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Prioritize Outreach

Your direct route to productivity improvement.


Learn More 
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How Does Your Sales Development Program Measure Up?


Download the E-book
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Reach the Right Prospects

Optimize effort for higher total returns.


Learn More 
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Is Bad Outreach Killing Your Business?


Download the Infographic
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Improve Response Rates

Maximize conversion by being relevant.


Learn More 
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Frightening Realities: Improve SDR Impact 

Download the E-book
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Access Live Projects

Penetrate solution projects you can't otherwise see.


Learn More 
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Accelerate Pipeline with TechTarget’s Confirmed Projects™


Download the Product Sheet
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Generate Meetings & Opps

Outreach that's on-point for real buyers.


Learn More 
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Inside Sales: It's Time to Bury Your Cold Contact List 

Download the E-book
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Data-Driven Display 




Custom & Native Web Sites 




BrightTALK Summits 
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Data-Driven Display

Targeted advertising solutions reaching the Web’s most active B2B tech buyers


Learn More 
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The Death of Third-Party Cookies: What’s Next for Intent-Based Digital Advertising?


Read the Blog
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Custom & Native Web Sites

Customized online environments for deep user engagement


Learn More 
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3 C's for Understanding Real Intent Data: Context, Content and Contacts 

Download the E-book
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BrightTALK Summits

Online sponsorable enterprise tech Summits, keynoted by leading industry experts


Learn More 
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Webinar Series for ABM: An 8-Step Planning Framework 

Download the E-book
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Lead Generation 




Custom Content 




BrightTALK Portfolio 




Contact Data Services 




Xtelligent Healthcare Marketing Solutions 
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Priority Engine

The industry’s most powerful Prospect-Level Intent™ data


Learn More 
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Making Sense of B2B Purchase Intent Data and Putting It to Use


Download the E-book
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Lead Generation

AI-driven, contextually precise syndication leads that convert


Learn More 
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Beware of ROI Killers: Boost Lead Generation With Intelligent Automation


Play the Webinar











Close
Custom Content

Trusted, research-based content by experts coupled with superior production assistance engages prospects more productively across your GTM


Learn More 
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What Is Great Content for Buyers and Why's It So Hard? 

Download the E-book
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BrightTALK Portfolio

From webinars to virtual events, leverage our unrivaled B2B audience, easy-to-use platform and robust services to engage professionals in the ways they prefer


Learn More 
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Build a Better Webinar: Creating a Promotion Plan 

Download the E-book
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Contact Data Services

Over 70 million high-quality U.S. contacts to enrich your database


Learn More 
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The Right Contacts, Clean and Complete


Download the Product Sheet
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Xtelligent Healthcare Marketing Solutions

11 topically specific healthcare technology websites, real person-level intent data and a full portfolio of marketing services.


Learn More 






Sales Enablement




Sales-Quality Leads 




Priority Engine 




Custom Content 




View Our Products
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Sales-Quality Leads

Verified active deal reports detailing confirmed tech-project plans


Learn More 
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Accelerate Pipeline with TechTarget’s Confirmed Projects 

Download the Product Sheet
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Priority Engine

The industry’s most powerful Prospect-Level Intent™ data


Learn More 
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Making Sense of B2B Purchase Intent Data and Putting It to Use


Download the E-book
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Custom Content

Trusted, research-based content by experts coupled with superior production assistance engages prospects more productively across your GTM


Learn More 
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What Is Great Content for Buyers and Why's It So Hard? 

Download the E-book











Strategic Services




Research, Advisory & Consulting 




Custom Research & Consulting 




Strategic Buyer Insights 




BrightTALK Studios Video Production 




View Our Products
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Research, Advisory & Consulting

Expert guidance for strategic planning, product development, messaging ideation and positioning to improve GTM execution


Learn More 
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Enterprise Strategy Group: Go-to-market Expertise to Help You Win 

Watch the Video
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Custom Research & Consulting

Competitive analysis, partner program optimization and other custom services that deliver client-specific insights to increase GTM opportunities


Learn More 
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Enterprise Strategy Group: Go-to-market Expertise to Help You Win 

Watch the Video
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Strategic Buyer Insights

Customized reports combining buyer intent data, market trends and research to guide your GTM


Learn More 
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What Is Great Content for Buyers and Why's It So Hard? 

Download the E-book
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BrightTALK Studios Video Production

Full-service video production and management to ensure your brand stands out


Learn More 
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More Go for Your Go-to-Market

The right insights. The right actions. Fuel and precision tuning for every part of your engine.
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More Go for Your Go-to-Market

The right insights. The right actions. Fuel and precision tuning for every part of your engine.















News: TechTarget and Informa Tech’s Digital Businesses to Combine. Learn More











The context of modern tech business

Maximum GTM performance requires doing all the right things, in exactly the right context. If you aren’t where the buyers are buying, you’re inefficient. On TechTarget’s network of 150+ websites and 1,100+ content channels, we create the modern digital buying context. That’s why more of your buyers are doing purchase research here than anywhere else. Then we provide the perfect combination of capabilities to intercept many more of them, much faster.

Show me the data

Show me active buyer volumes in my category
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Closer to your ICPs











You can’t do more business without engaging more of the right people. Because of our content publishing model, even when the buyers you want aren’t on your website, they are active on ours. With 30M+ opt-in tech professionals, your critical targets are researching with us right now. And since they’re already engaging with us in a buying context, it’s why we can make so many of your GTM jobs much, much easier. 





learn more



Explore Our Websites
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How TechTarget’s audiences align with your market

Example: Endpoint Security



9,600+ accounts active

164,100+ activities taken

5,950+ leads delivered

























Connected to real buyers

A cold contact supplier can only tell you who might be the right people, leaving you to pound away at low-quality, high-volume outreach. That’s what the intent data revolution is all about. Active prospects are doing purchase research with us right now, using the proprietary content we build. So we can tell you precisely who you should prioritize and what to say. We share more real buying team members, in the context of more real purchases, directly with you.



Learn more







150+
technology websites




#1
in Google for B2B tech









1000+
full-time editors and contributors






410K
indexed Google pages









20+
industry analysts






19M
monthly visits












Search for active demand in your category

30M+ opt-in tech prospects and growing. Priority Engine™ gives you direct access to the most active buyers in your space.

 Download full list


Ask an expert







#1
in Intent Data 
for
Enterprise
Tech














Search (e.g., Cloud, Network, Storage, Security)

Search




TechTarget offers insight about the following market categories 


CATEGORY NAME
 TOTAL COMPANIES 
 YEARLY CATEGORY ACTIVITY 
 TOTAL PROSPECTS 




Showing 20 out of 0 matched results




We could not find any results matching that criteria. 



talk to an expert








Search for active demand in your category

30M+ opt-in tech prospects and growing. Priority Engine™ gives you direct access to the most active buyers in your space.

 Download full list


Ask an expert
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Tech














Search (e.g., Cloud, Network, Storage, Security)

Search




TechTarget offers insight about the following market categories 


CATEGORY NAME
 TOTAL COMPANIES 
 YEARLY CATEGORY ACTIVITY 
 TOTAL PROSPECTS 




Showing 20 out of 0 matched results




We could not find any results matching that criteria. 



talk to an expert















Connected to real buyers
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Scalable at speed

You want better yields from your plans. We’ll help you magnify them for maximum impact. From hyper-granular awareness-building advertising solutions to precision intent data and specialized lead types, we energize any campaign or target account list, for sales and marketing alike. Armed with the best data in the world, our platforms and full-range services can turbo-charge your programs to win.

Learn more
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Aligned for better business

To maximize GTM potential, you need three core elements working perfectly together:

	You’ve got to perfectly position for your ICPs.
	You have to optimize execution across multiple channels.
	And you’ve got to stay pipeline-productive even as you scale.


Since weakness in one GTM area can undermine the whole, we’ve built TechTarget to help you strengthen each critical function. We help your teams deliver better for each other, and better for the business, end-to-end.

Learn more
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Built to give you leverage











TechTarget’s offerings meet every client where they are, from start-ups to the world’s most sophisticated players. That’s why more than 3,000 of the best companies in every tech category look to us for the best ways to build on what they’ve already got. We can integrate our platforms into your stack, or you can use them as standalones. We can build programs for you from scratch or help make what you’ve built out-perform past ROIs.

learn more
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World’s largest proprietary network

Too many tech marketing teams waste time and ad dollars scouring the web for disconnected crumbs. The internet doesn’t actually function that way! Buyers go to the sites they already use, or they search for the information that reputable outlets are known to supply. That’s why TechTarget’s content usually shows up right on the first page of any Google search for enterprise tech. It’s why we’ve structured our network to cover the solution topics that matter most. So don’t get stuck fumbling around in some AI-scraped dark funnel, because we’re constantly shining a light on more business for you right now. 

Explore the TechTarget Network





AI, BI and Big Data
 


+ Show More
- Show Less


	
BrightTALK by TechTarget: Big Data and Data Management Community


	
BrightTALK by TechTarget: Business Intelligence and Analytics Community


	
Enterprise Strategy Group by TechTarget: Data Analytics and AI 


	
Enterprise Strategy Group by TechTarget: Data Management 



TechTarget BI China

	
TechTarget Business Analytics


	
TechTarget ComputerWeekly.com


	
TechTarget ComputerWeekly.com.br


	
TechTarget ComputerWeekly.de


	
TechTarget ComputerWeekly.es


	
TechTarget Database China


	
TechTarget Data Management


	
TechTarget Data Science Central


	
TechTarget Enterprise AI


	
TechTarget Information System Japan


	
TechTarget IoT Agenda


	
TechTarget LeMagIT


	
TechTarget Search Oracle


	
TechTarget Search SAP


	
TechTarget SMB Japan














Application Development
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BrightTALK by TechTarget: Application Development Community 


	
BrightTALK by TechTarget: Application Management Community


	
Enterprise Strategy Group by TechTarget: Application Modernization


	
TechTarget App Architecture


	
TechTarget ComputerWeekly.com


	
TechTarget ComputerWeekly.com.br
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TechTarget Develop Japan
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Business Applications
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TechTarget ComputerWeekly.com.br
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TechTarget SMB Japan














CIO and IT Strategy
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BrightTALK by TechTarget: IT Governance, Risk and Compliance Community


	
TechTarget CIO
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Cloud Infrastructure
and IT Operations
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BrightTALK by TechTarget: Cloud Computing Community
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Customer Experience
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TechTarget Customer Experience
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Data Center and Virtualization
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BrightTALK by TechTarget: Business Continuity/Disaster Recovery Community
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TechTarget EHRIntelligence
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TechTarget Medical IT Japan
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Security
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BrightTALK by TechTarget: IT Security Community


	
Enterprise Strategy Group by TechTarget: Cybersecurity


	
TechTarget ComputerWeekly.com


	
TechTarget ComputerWeekly.com.br
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TechTarget Security


	
TechTarget Security China


	
Search Security Italy


	
TechTarget Security Japan


	
TechTarget SMB Japan
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BrightTALK by TechTarget: Network Infrastructure Community


	
Enterprise Strategy Group by TechTarget: Networking


	
TechTarget ComputerWeekly.com


	
TechTarget ComputerWeekly.com.br


	
TechTarget ComputerWeekly.de


	
TechTarget ComputerWeekly.es


	
TechTarget IoT Agenda


	
TechTarget LeMagIT 


	
TechTarget Networking


	
TechTarget Networking China


	
TechTarget Network Japan


	
TechTarget SMB Japan












Unified Communications
and Collaboration
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BrightTALK by TechTarget: Collaboration and UC Community


	
Enterprise Strategy Group by TechTarget: UC and Collaboration


	
TechTarget ComputerWeekly.com


	
TechTarget ComputerWeekly.com.br


	
TechTarget ComputerWeekly.de


	
TechTarget ComputerWeekly.es


	
TechTarget LeMagIT 


	
TechTarget Unified Communications


	
TechTarget Unified Communications Japan












Channel Resources
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BrightTALK by TechTarget 


	
Enterprise Strategy Group by TechTarget


	
TechTarget IT Channel


	
TechTarget  MicroScope.co.uk












Technology Content Libraries
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BrightTALK by TechTarget 


	
TechTarget Bitpipe China


	
TechTarget Bitpipe.com


	
TechTarget Bitpipe.com.br


	
TechTarget Bitpipe.fr


	
TechTarget de.Bitpipe.com


	
TechTarget es.Bitpipe.com
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3,000 clients already crushing it

We build our buyer audiences for companies like yours. We see where markets are going because our publishing business depends on it. If your space is new, we educate the audience. If you’re defending a legacy position, we support your specific situation.

View Case Studies










AI, BI & Big Data
Application Development
Business Applications
Cloud Infrastructure & IT Ops
Data Center & Virtualization
Data Protection & Storage
Distribution/Channel Partners
End User Computing
Networking
Security
UC & Collaboration
By company size:
By company size
Small
Mid
Large







In diverse categories like AI, BI, & Big Data, more vendors turn to TechTarget because of the hyper-specificity we can provide.
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Leaders in cloud-native architectures, low- and no-code platforms and more turn to TechTarget to strengthen their GTMs.
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CRM. CX. SCM. HCM. ERP. ECM. Whatever your acronym, we capture the audiences that help more innovative business application vendors succeed.
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Just as Cloud & DevOps go hand-in-hand, all of the top 5 cloud application vendors, and all of the top 15 hybrid cloud vendors turn to TechTarget.
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The top vendors winning in the Data Center & Virtualization space depend on TechTarget to fuel their pipelines.
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As Storage technology continues to advance, Storage players know that TechTarget captures their audiences.
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Channel players are quickly discovering there’s incredible value in real purchase intent for growing more business faster.
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As EUC continues to evolve, more innovative companies continuously rely on TechTarget.
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We connect more great networking vendors to more great networking customers than anyone else.
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In the exploding Security space, the top players turn to TechTarget.
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Unified Communications, Collaboration and Call Center tech have never been more important. That’s why industry leaders use TechTarget to compete.
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More fast-moving disrupters choose TechTarget to outpace their competition
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For mid-sized companies, TechTarget provides the right combination of actionable insights and easy-to-use services to scale.
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Audiences and insights the world's most successful tech companies depend on.
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Latest sales & marketing thinking 
Visit resources



Visit resources
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Blog Post 




Partner Marketing

Intent Data + Partner Marketing: Six Innovative Use Cases that Drive Pipeline
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Event 




EMEA

TechTarget’s ROI Summit EMEA: Achieving Your Full Marketing Potential with Data-Driven Strategies, 22 May 2024 in London
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White Paper/E-Book 




Healthcare Marketing

Survey Highlights Issues with Revenue Cycle Management for 2024
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Webinars/Events 




Partner Marketing

Recorded Sessions: Partner Marketing Visionaries Summit 2024
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